
And so it begins… 

 

 

Congratulations!  

You’ve taken a step toward homeownership, whether you’re a first-time 
buyer, or home-buying veteran. As your Charleston-Area Realtor®, I 
will provide you with expert services to help you achieve your home 
goals. 

I’ve prepared this booklet to help you feel comfortable with the home 
purchasing process and offer valuable information. Please feel free to 
use and share this booklet with anyone who may benefit from the 
information provided. 
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The Advantages of Homeownership 
 

 
 
 
A home is most likely the biggest purchase you’ll ever make, and it marks a major 
step in life. There’s no scientific formula that tells someone when they’re ready to 
buy, but you should take stock of your financial situation as well as your personal 
lifestyle. In general, there are a number of advantages to homeownership, both 
tangible and intangible, that you’ll want to consider.  
 
Investment 
- Every payment you make on your mortgage puts you one step closer to acquiring 
a major possession. And every improvement you make to your property not only 
enhances your way of life, but also adds value to your home.  
 
Protection from Inflation 
- Once you purchase a home, the bulk of your housing costs are not exposed to 
inflation. That means your only housing expenses that will rise over time with 
inflation are property taxes, homeowner’s insurance and maintenance costs.  
 
Equity 
- Because a home increases in value even as you are paying down your loan, most 
buyers effortlessly build equity. Equity creates wealth and can help you 
accomplish any number of financial goals, such as paying for retirement and 
funding a child’s education.  
 
Tax Advantages 
- Your real estate taxes and the interest on your mortgage are deductible from your 
income tax. For many buyers, that tax break can go a long way toward making 
home ownership more affordable than renting (which is really expensive here!).  
 
Satisfaction 
- For many people, home ownership simply makes life more enjoyable, whether 
it’s the pride that comes from decorating and maintaining your home or the 
knowledge that your children will grow up in the neighborhood of your choice. 
Home ownership is still the American Dream.  
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Finding the Best Local Realtor® 

Want to buy a Charleston-area home? The first thing you should do is select a great Realtor® 
represents you, the buyer, when you purchase a home. This agent will negotiate with the listing 
agent (representing home-seller) to come to the final sale terms and price. 

Why use a real estate agent when anyone can shop for a house, even get a peek inside, 
without formally signing on with an agent? 

1. It Saves You Money. Some people think they’re saving money by not using a real estate 
agent, but having an agent gives you more negotiating power. I’m a certified negotiations 
expert with extensive negotiations training. Commissions are generally paid by the seller, 
so why would you not hire a pro? 

2. MLS. Realtors® are members of the multiple listing service (MLS) and have full access 
to real-time data. Your agent can use the full power of the database to help you find your 
dream home and provide you access to browse as well. 

3. Time. Agents should spend a lot of time previewing homes and staying familiar with 
current listing inventories. This knowledge saves you from wasting time previewing 
homes that don’t meet your needs. 

4. Paperwork. From writing up the offer, to reviewing seller disclosures, to filling out 
escrow instructions, to reviewing title work and closing documents … it’s reassuring to 
have a trained professional by your side to handle the paperwork and answer questions. 

5. Access to a network of professionals. As part of a full-time agent’s job, they develop 
relationships with home inspectors, contractors, mortgage lenders, title companies, and 
tax and legal advisors, knowing who performs well and who consistently underperforms. 

Now that you understand how a Charleston-area Realtor® can save you money, time and 
aggravation, what do you look for in a good agent? 

• Someone who is patient, compassionate, a good listener, and a problem-solver; someone 
dedicated to figuring out what you want and delivering it. 

• Someone who loves showing homes, understands how homes are constructed, and knows 
how to make improvements that boost value. 

• Someone who is organized and detail-oriented, and who possesses excellent follow-up 
and keen insight (and instinct) for the rock-bottom price a seller may accept. 

• Someone who is friendly, gracious, polite, professional, and well-respected by her peers. 
• Someone who knows the neighborhood and its perception in the greater community, and 

has an intimate knowledge of past and present inventory. 
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Time and Action Flow Chart 

Home Buying Process 
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The Buying Process 
 
1. Preparation   2. Finding Your Home  3. Making an Offer 
4. Negotiations  5. Contract to Closing   6. Closing 
7. After Closing 

 
 
 

 
1. PREPARATION  

Purchasing a home may seem like a fairly simple and straightforward process. However, there 
are multiple moving pieces and variables in the home-buying transaction that can be complex. 
As your Charleston-area Realtor®, my goal is to prepare you for the process so it is easier and 
more enjoyable. Finding and securing your new home should fulfill dreams; it’s exciting! I’ve 
prepared for you the steps to take from now until after the key is in your hand.  
 
Choosing Your Agent —  
Choosing an excellent Realtor® to guide you through purchasing your dream home is incredibly 
important. Homebuyers should seek referrals and research the company as well as the agent. 
Listen to the questions the agent asks you to ensure they’re looking out for your best interests 
and are working to understand your goals. Buying a home is a personal experience, so you want 
your agent to someone you trust and respect as well as are comfortable working with. 
 
Considering your Financial Situation —  
Before even speaking with a lender, it’s a good idea to consult with your accountant/financial 
advisor to ensure that purchasing a home meets your financial goals and is most beneficial to 
you. This will boost your confidence from the beginning, as you know it’s the right decision both 
personally and financially. 
 
Getting Pre-Approved —  
Today’s real estate market requires a pre-approval from your 
lender. You’re welcome to use any lender, or I can provide you 
with suggestions based on your needs. This pre-approval is quick 
and simple! You can go online and get a pre-approval letter with a 
few clicks, or you can make a quick phone call or visit to a local 
lender for a pre-approval letter. This is key to putting in a solid 
offer when you find a home. It tells the seller that you have the 
financial ability to buy the house. It also lets you and your agent 
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know what you can afford so you are only looking at homes within your budget. 
 
Creating a Wish List —  

 
This is a fun step! It’s important to know what your needs and 
wants are in a home before you begin your search. It’s unlikely 
you’ll find every desired detail in a single home, so some 
compromise is usually expected. Prioritize your wish list to 
ensure the most important details are considered. A wish list 
worksheet is provided in this booklet. Your considerations 
include details around your lifestyle, budget, and future plans 
and may include:  
 

-Location 
- Charleston offers many great areas, each with its own character. Consider the factors 
that are important to you, such as schools, distance from work, and neighborhood or community 
amenities like restaurants, stores, and parks. Here are some ways to research an area you’re 
considering.  

• Local resources such as the Chamber of Commerce can provide information about area 
businesses and community events.  

• Speak to neighbors in desired neighborhoods to get their opinion about where they live.  
• Drive through the neighborhood at various times of the day and evening 
• Leverage your agent’s expertise in the neighborhood 

 
-Type of home 

- Charleston has great diversity in housing. We have single-family homes, condominiums, town 
homes, new-construction, historic homes, beach homes, and fixer-uppers. Determine which 
housing types meet your needs the best so you can narrow your search. 
 

-Features and amenities 
- Details such as a garage, screened-in porch, hardwood floors, or a pool are what drive the 
decision to purchase one home over another. In creating this list, some things to consider are 
resale value, your daily routine, and the cost of making changes or additions down the road.  
 

2. FINDING YOUR HOME  
Now that you’ve selected your Realtor® and have obtained your mortgage pre-approval, you’re 
ready to begin your home search! 90% of home buyers search online during their process. I will 
set you up to have access to all of the properties listed in the MLS in your desired area. This 
provides you with freedom and control of your search, and keeps me aligned with your 
preferences. You will be able to customize your search, receive e-mail updates on new listings as 
they become available, and compare properties.  
 

Review Listings —  
Using the wish list worksheet you completed in this booklet, I will present you with available 
listings meeting as much matching criteria as possible. Some additional items to consider with 
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each property are HOA/maintenance fees, property taxes, and how long the home has been on 
the market. I can also help you with these items. 
 

 
 

View Properties —  
I will schedule showings of your favorite properties and accompany you on each appointment. 
When you walk through a home, some things to consider are: how the space functions for your 
lifestyle and belongings, what’s included in the total square footage and, in new construction, 
which features are standard verses upgrades. Buyers generally view 3-10 homes before buying 
one, but some will purchase the very first home they see, while others will look at more.  
 

Open Houses —  
Remember, if you are attending an open house, tell the hosting agent that you are represented by 
an agent. They can follow up with me rather than bother you. I will be happy to supply you with 
some business cards to make the Open House sign-in process even easier for you, should you 
choose to attend. But remember, I am happy to take you on a private tour of these homes at a 
convenience time for you! 

 
Compare Properties—  

Discuss each home you see with me, and provide honest feedback. This allows me to better tailor 
our search to your preferences. When you find a home and are ready to make an offer, I will 
perform a Comparative Market Analysis. This report compares the home you’ve selected with 
other similar properties that are for sale or recently sold. This helps you determine the price you 
would like to offer for the property.  
 

3. MAKING AN OFFER  
If you’ve found a perfect house that you absolutely love, chances are good 
that someone else may also love it. It is critical that you act quickly and 
make an educated offer based on a rational approach to pricing. To get you 
started, I will draw up a contract that includes your offering price and other 
terms and contingencies. Buyers often focus on price, but there are other 
important terms to consider. You can include any terms you like, but the 
more you add, the more likely the seller is to object. Here are the most 
common elements of a real estate contract: 
 

 
Price —  

The market will determine the final price you both agree on, but I will help you formulate an 
offer based on comparable listings and sales, and current market conditions.  
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Mortgage Contingency —  
A mortgage contingency stipulates that you will buy the home subject to obtaining a mortgage. 
The contract becomes void if you are unable to obtain financing from your lender.  
 

Home and Termite Inspection Contingencies —  
A thorough inspection of the property by a licensed home 
inspector is not required, but it protects you against 
structural or material problems that you may not detect 
while walking through the home. Home inspections are 
just as important in new construction as they are in resale. 
A termite/moisture inspection (CL100) is required by the 
state of SC in order to obtain financing. The buyer is 
responsible for hiring and paying the inspectors.  
 

Earnest Money —  
Earnest money is a deposit that the buyer gives to secure the contract until the closing. Earnest 
money is typically held in an escrow account until the closing, when it may be applied to the 
down payment and/or closing costs. If the sale does not go through due to contingencies covered 
within the contract, then the earnest money may be returned to the buyer. However, if a buyer 
breaches the contract, then the seller may be entitled to keep all or a portion of the earnest 
money.  
 

Closing Date —  
This is the date when ownership changes hands. This is usually, but not always, the date that the 
seller must vacate and the buyer may occupy the property. Flexibility on the closing date can 
give you a big advantage over other potential buyers.  
 
 

4. NEGOTIATIONS  
 

In many transactions, there is a fair amount of 
negotiation – offers and counteroffers – before both 
parties are satisfied. This is one aspect of a real estate 
transaction in which a Realtor® is invaluable. Not only 
can I draw upon my experience and market knowledge 
to offer sound advice during a negotiation, but I also 
serve as a buffer between the buyer and the 
seller/seller’s agent. Negotiating for a home can be a 
highly-charged and emotional process, and I’m there to 
remain cool and on top for you. 

  
 

5. FROM CONTRACT TO CLOSING  
In a real estate transaction, there are many details requiring attention between signing the 
contract and closing the sale. I am known for my attention to detail during this important phase 
in which I guide buyers in coordinating and overseeing the following steps:  
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• Recommend a mortgage broker and help expedite the loan-application process.  
• Deposit earnest money 
• Recommend and schedule a home inspector and drop in on the inspection when possible. 

It is always highly recommended that the buyer attend the inspection to make sure that 
any issues that come up are properly understood and relayed.  

• Recommend an attorney to help you with closing (required in SC) 
• Obtain important documents, such as property disclosure forms, and deliver them to the 

you and your attorney.  
• Monitor all contingencies to ensure that they have been met  
• Recommend any necessary service providers for moving, home-improvement and repairs  
• Schedule and accompany a final walk-through 
• Coordinate the closing  

 
In addition, if you have an existing home to sell, I will customize a 
comprehensive marketing program to help you achieve the highest possible sales 
price in the shortest amount of time. 
 

6. CLOSING  
I will work closely with you, your lender, your attorney, and the 
seller’s agent to make sure everything is in place for a smooth and 
efficient closing. Several days prior to closing, your lender will 
forward all loan documentation to the title company and let you 
know the amount required to close. You will be responsible for 
bringing the balance of your down payment and closing costs (such 
as lender fees, title company fees, and state and city transfer taxes) 
to the closing in the form of a cashier’s check/money order. At the 
closing, your attorney will guide you through the documents you 
need to sign, including the bill of sale, deed, and affidavit of title.  
 

My goal is to provide you with the information you need to feel confident at your closing. If  
you have questions about your closing, contact me at any time.  
 
 
AFTER CLOSING  
While your transaction is complete, my work is not. In fact, I maintain relationships with  
my clients long after closing. I am always glad to help you find a variety of service providers and 
tradesmen to perform work on your home or make life a little easier.  
 

 
Jenny Aubrey 
Realtor® 
Realty One Group Coastal 
jennysellschs@gmail.com 
843-412-7519 
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Is It Really THE ONE? 

If So, Make It So  

In any market, if you’re really 
interested in buying the home you’re 
negotiating over – if it really is THE 
ONE – you should be willing to make 
some compromises to make the deal happen. If that’s not the case, then you 
should listen to your heart and consider looking for another home – it just 
might be out there waiting for you . . .  

That said, here are a few basic principles of successful negotiation to 
consider if you’re committed to completing your purchase: 

• Always have a pre-approval letter from your lender to show 
you’re a serious buyer. 

• Remember your priorities and respect the seller’s – don’t let 
small things get in the way of your better judgment.  

• If necessary, defer until later – if small issues do get in the 
way in the midst of big ones, focus on and consolidate your 
agreement on the big issues and come back to the small ones 
later.  

• Look beyond the price -consider your asks: closing and 
possession dates, payment of repairs, closing costs, 
concessions, termite bond, earnest money, etc. 

The reality is that most negotiations proceed without much problem. In the 
event that there are difficulties but you’re committed to buying the home, 
remember: Where there’s a will there’s a way. Make sure your Realtor® is 
specially-trained to be a certified negotiation expert to have the upper hand 
in negotiations. 

Negotiating the Deal 
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To buy or not to buy – considerations for                   
first-time buyers in this market. 

 
Do You Qualify to Own? 
 

There's only one way to find out: go to your bank and/or another lending 
institution and allow them to perform a credit check and analyze your 
financial situation. 

 
You might be surprised to know that there are many renters who financially 
qualify to own their own homes, but don't realize it. Are you in this 
category? It would be a shame if you wanted to own your own home, but 
didn't know you were able to. Keep in mind you may be eligible for loans 
insured by the Veterans Administration (VA) or the Federal Housing 
Administration (FHA). 

 
Is It a Good Time to Buy? 
 

Generally speaking, if you're financially qualified, your timing couldn't be 
better. In fact, few markets have ever offered the kinds of opportunities that 
currently exist for first-time home buyers. 
 
So, the bottom line is that if you are currently renting but really want to own 
a home, this is a fantastic time to buy. And again, you may qualify to buy 
and not know it. So, talk to a knowledgeable, experienced REALTOR® 
about your options. Your REALTOR® will not only be able to guide you 
towards getting all the financial support you qualify for, but you'll also get 
the scoop on the many and various great real estate opportunities currently 
available. 

 
Not only that, but in case you didn't know, all the work that a REAL TOR® 
does to help you find, finance, and purchase a home won't cost you a penny- 
it's generally all paid for by the seller. 
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Home Search Worksheet 
 
Please answer the following questions in order for me to better understand your 
needs and wants in your next home. 
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20 Tips for Homebuyers 
 

 

Buying a home can be intimidating, especially if you’re a first-time homebuyer. Not only is it 
often the largest purchase you’ve ever made, but the process can be complicated and filled with 
unfamiliar terminology and surprise expenses.  

To make the first-time home buying journey a little less stressful, here are 20 tips to help you 
navigate the process more smoothly and save money. 

1. Start saving for a down payment early 

It’s common to put 20% down, but many lenders now permit much less, and there are programs 
that require as little as 0% down. Never let a lack of down payment prevent you from speaking to 
a lender to find out your options. However, if you can save for a down payment, this is helpful 
long-term because there are less expenses (like private mortgage insurance), and a lower monthly 
payment.  

Helpful tip for saving for a down payment? Set aside tax refunds and work bonuses, as well as 
set up an automatic savings plan through your bank. Play around with a down payment calculator 
to help you land on a goal amount 

2. Check your credit 

When you’re taking out a mortgage loan, your credit will be one of 
the key factors in whether you’re approved, and it will also help 
determine your interest rate and loan terms. It’s ideal to check your 
credit score before you begin the home buying process. Dispute any 
errors that could be negatively affecting your credit and seek 
opportunities to improve your credit, such as eliminating in any 
outstanding debts. It’s ideal to look at all three credit companies at 
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https://www.annualcreditreport.com. Checking your own credit does not put a hard inquiry on 
your credit, so check away! As a note, many lenders provide you with free advice on improving 
credit; I’m happy to provide you a reference. 

3. Don’t make any large purchases or take out any loans 

Any time you open a new line of credit (credit card, auto loan, etc.), the lender 
runs a hard inquiry, which can temporarily ding your credit score. If you’re 
applying for a mortgage soon, avoid opening new credit accounts. Also, avoid 
large purchases, as this can also affect your ability to obtain a loan. 

4. Determine your home buying budget 

Before you start looking for your dream home, you need to know your budget. 
Ask your financial advisor or use a home affordability calculator to determine how much you 
can safely afford to spend. Your lender will tell you how much you’re approved to take out in a 
mortgage. Your lender will also let you know if you need to sell your current house first. 

5. Confirm your state and local assistance program eligibility  

In addition to federal programs, SC offers assistance programs for first-time home buyers with 
perks such as tax credits, low down payment loans and interest free loans up to a certain amount. 
Your county or city may also have first-time home buyer programs. I work with lenders who are 
excellent in matching great programs to suit your needs. 

6. Budget for closing costs 

You’ll also need to budget for the money required to close your 
mortgage, which can be significant.  

Closing costs generally run between 2-5% of your loan amount. 
You can shop around and compare prices for certain closing 
expenses, such as homeowners insurance, home inspections and 
title searches. As your Realtor® I will always help you negotiate 
with the seller to try to cover all or a portion of your closing 
costs. 

7. Set aside more money for after move-in 

Don’t forget to set aside some extra spending money for furnishings, appliances, updated 
fixtures, new paint and any other touches you’ll want to have when you move in. 

8. Compare mortgage rates 

Getting a quote from multiple lenders can save you money in rates and fees. 
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9. Get a preapproval letter 

You can get prequalified, which simply gives you an estimate of how much a lender may be 
willing to lend based on your income and debts. But as you get closer to buying a home, it’s 
smart to get a preapproval, where the lender thoroughly examines your finances and confirms in 
writing how much they’re willing to lend you and at what terms. Having a preapproval letter in 
hand makes you look much more serious to a seller and can give you an upper hand over buyers 
who haven’t taken this step. 

 

10. Hire the right Realtor® 

You’ll be working closely with your Realtor®, so it’s essential that you find someone you get 
along with well. The Realtor® should be highly skilled, motivated and knowledgeable about the 
area. 

11. Stay under your preapproval limit 

Search for homes that cost a little less than your approval amount. While you can technically 
afford that amount, it’s the ceiling — and it doesn’t account for any other expenses that arise 
during homeownership, especially right after you buy. Instead of maxing out that amount, set a 
slightly lower purchase budget to leave yourself wiggle room for unexpected costs. 

12. Choose the right neighborhood 

Finding the right neighborhood is just as important as 
locating the right house. Research the schools, even if you 
don’t have kids, since that affects a home’s value. Look at 
local safety and crime statistics. How close are the nearest 
hospital, pharmacy, grocery store and other amenities 
you’ll use? Also, drive through the neighborhood on 
various days and at different times to check out traffic, 
noise and activity levels. 
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13. Consider your needs for tomorrow 

It’s easy to look at properties that meet your current needs. But if you plan to 
start or expand your family, it may be preferable to buy a larger home you can 
grow into. Consider your future needs and wants and whether this home will 
suit you a little later in life. 

 

14. Let little things go 

When you’re looking at a home, it’s easy to get caught up on superficial details like paint color, 
fixtures and carpets. These features are easy to change once the home is yours, so don’t let those 
little details get in the way. 

15. Be prepared to compromise 

It’s rare to find a house that’s perfect in every way, so think carefully about what you’re willing 
to compromise on and what you’re not. Perhaps no walk-in closet in the master bedroom is a 
deal breaker, but an outdated guest bathroom will be tolerable until you can renovate it. 

16. Make a strong offer 

Your real estate agent can help you with this, but consider how much under or over the asking 
price you’re willing to pay to obtain your dream home. If there are multiple bids, think about 
tactics to win over the seller, such as a personalized letter. 

17. Avoid blowing your budget on a bidding war 

In a competitive real estate market with limited inventory, it’s 
possible that you’ll bidding on houses receiving multiple offers. 
When you find a home you love, it’s tempting to make a high-priced 
offer that’s sure to win. But don’t let your emotions take over; stick to 
your purchase budget to avoid getting stuck with a mortgage payment 
you can’t afford. 

18. Negotiate 

A lot can be up for negotiation in the home-buying process, which can result in major savings. 
Are there any major repairs you can get the seller to cover, either by fully handling them or by 
giving you a credit adjustment at closing? Is the seller willing to pay for any of the closing costs? 
If the seller is motivated, you may find he’s willing to bargain with you to get the house sold. 
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19. Buy homeowners insurance 

Before you close on your new house, your lender will require 
you to buy homeowners insurance. Shop around and 
compare rates to find the best price. Look closely at what’s 
covered in the policies; going with a less expensive policy 
usually means fewer protections and more out-of-pocket 
expenses if you file a claim. Also, flood damage isn’t 
covered by homeowners insurance, so if your new home is in 
a flood-prone area, you will need to buy separate flood 
insurance. Living in a hurricane-prone area, insurance is 
incredibly important. 

20. Know the limits of a home inspection 

Once your offer is accepted, you’ll pay for a home inspection to examine the property’s 
condition inside and out. But not all inspections test for things like radon, mold or pests, so be 
sure you know what’s included. Make sure the inspector can access every part of the home, such 
as the roof and any crawl spaces. Attend the inspection and pay close attention. Don’t be afraid 
to ask your inspector to take a look — or a closer look — at something and ask questions. No 
inspector will answer the question, “Should I buy this house?”, so you’ll have to make this 
decision after reviewing the reports and seeing what the seller is willing to fix.  

 

 

 
Jenny Aubrey 
Realtor® 
Realty One Group Coastal 
jennysellschs@gmail.com 
843-412-7519
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 Ready to begin? 

 

 

 
It’s time for your next chapter. I’d love to speak to you about 
how I can help you take the next step to holding the keys to your 
next home. Contact me today to discuss how I can help you 
achieve your home buying goals. 
 
Jenny Aubrey 
 
jennysellschs@gmail.com 
www.jennysellschs.com 
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843-412-7519 


